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Abstract: The subject of the research is the analysis of practical experience in the use of
mediation in the settlement of conflicts in the economic sphere, the study of the principles and methods
of mediation, as well as an assessment of its effectiveness in the context of international economic
relations. The aim of the study is to examine the use of mediation in international economic conflicts,
to identify the advantages and disadvantages of this tool, as well as to develop recommendations to
improve the effectiveness of mediation in resolving such conflicts. The scientific novelty lies in the fact
that this topic is relevant in the light of the increasing number and complexity of international
economic conflicts. The study of mediation in the context of international economic conflicts can lead
to the identification of new approaches and strategies that can help to effectively resolve such conflicts.
Also, the study can help to define the role of mediation in modern international law and strengthen the
international status of this tool. The study substantiated that mediation is an important tool for
resolving international economic conflicts and can provide more effective results than litigation or
other methods of conflict resolution.
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MEJIUALIUA KAK HTHCTPYMEHT PA3PEIIEHUSA MEKAYHAPOJIHBIX
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Annomayusn: IIpedmemom ucciedosanus A6151emcs aHaiu3 NPAKmMu4ecKko2o0 onvima
NPUMEHEHUs MeOUAYUlU 8 Ype2yIuposanu KOHQIUKIMOE 8 IKOHOMUYECKOU cghepe, ucciedosanue
APUHYUNOG U MEMOO08 MeOUayuu, a maxkxice OyeHKa ee dppekmueHocmu 8 KoHmexcme
MeAHCOYHAPOOHBIX IKOHOMUYecKux omuowenui. Ileny uccneoosanus 3axnouaemcs 8 uzyueHuu
NPUMEHEHUs MeOUAYUU 8 PeUeHUU MeNCOYHAPOOHBIX IKOHOMUUECKUX KOHPDIUKMOS, GblsAGIeHUU
npeuMyuiecma u He0oCmamKo8 OaGHHO20 UHCIPYMeHmMa, a makice paspadbomre peKomeHoayuti sl
Vayuuenus s¢hghekmusHocmu meouayuu 8 peuteHuu nodooHvix kougauxkmos. Hayunas noeusna
3aKAI0YAEMCs 8 MOM, YUMo OAHHASL MeMA AGIAEmCsl AKMYAIbHOU 8 céeme Y8eauyeHUss KOIuiecmea u
CILOACHOCMU MEHCOVHAPOOHBIX IKOHOMUYECKUX KOHpauKmos. Hccnedosanue meouayuu 6
KOHmMeKcme ype2yiupo8anuuss MeNcOyYHAPOOHbIX IKOHOMUUECKUX KOHPDIUKIMOE MOHCEM NPUSeCmu K
BbISABILEHUIO HOBLIX NOOX0008 U CIMpamezuil, KOmopbie MO2yn NOMOUb 6 3P heKmueHoM peuieHuu
makux KoHgauxkmos. Taxoice ucciedosanue moxcem ROMOUb ONpedenums poib MeOuayuu 8
COBPEMEHHOM MENCOYHAPOOHOM NPABe U YKPEeNUmb MeXCOYHAPOOHBLU CIAMYC OAHHO20
uncmpymenma. B pezynomame ucciedosanus 0viio 000CHO8AHO, YUMo Meouayus 8IAEMCs GANCHbIM
UHCMPYMEHMOM YPe2yIuUpOBaAHUsL MENCOYHAPOOHBIX IKOHOMUUECKUX KOHPDIUKMOG U MOACem 0amb
bonee s¢hghexmuenvie pezyibmamol, uem cyoebHoe pazoupamenbcmeo uiu opyaue cnocoowvl
Vpe2yaupoeanusi KOHQGAUKMOB.

Knrwoueswie cnosa: kongauxmol, meouayusi, MescOyHapOOHbIX, IKOHOMUYECKUX,
UCCTe008aAHUS, YPe2yTUPOBAHUS
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Mediation as a tool for resolving international economic conflicts is an important topic in
today's world, where international economic relations are becoming increasingly complex and diverse.
Mediation can be an effective way of resolving conflicts, allowing the parties to reach a mutually
beneficial agreement and avoid lengthy and costly litigation.

The study will look at a variety of issues, such as

e what mediation is and how it is applied in international economic conflicts;
what are the advantages and disadvantages of mediation in this context;
what the requirements for mediators are and how they can affect the mediation process;
what principles of mediation should be respected in international economic conflicts;
how mediation relates to other methods of conflict resolution in the international economy,
etc.

This paper provides a better understanding of the principles and methods of mediation in the
context of international economic relations, which can significantly enhance the effectiveness of the
use of mediation in conflict resolution. The results of the study can be useful both for theoretical
research in the field of mediation and conflict resolution and for the practical application of mediation
in international economic relations, e.g. in the resolution of trade disputes and other economic conflicts
between countries or companies.

By analyzing mediation as a tool for international economic conflict resolution, we will
examine the basic principles and methods of mediation in international economic conflicts; assess the
effectiveness of mediation in international economic conflict resolution and identify factors that
influence the success of mediation in such conflicts; examine the specific requirements for mediators
and their role in the mediation process in international economic conflicts; examine examples of
successful mediation in international economic conflict resolution

1. Definition of mediation and its role in the resolution of international economic conflicts
Mediation is a process of conflict resolution in which parties turn to an independent third party,
called a mediator, to help reach a mutually acceptable solution to the conflict. In the context of
international economic relations, mediation is an important tool for resolving conflicts between
different countries or companies that may arise over trade disputes, investment disagreements or other
economic issues.

The basic principles of mediation in international economic relations include

o Voluntariness of participation. Participation in the mediation process should be voluntary
and based on the agreement of all parties to the conflict.

e Independence of the mediator. The mediator must be independent of all parties to the conflict
and must have no interest in the outcome of the conflict.

e  Confidentiality. All data and information obtained during the mediation process shall remain
confidential and may not be used against the parties in the future.

e  Neutrality. The mediator should remain neutral and avoid any form of bias or subjectivity in
the mediation process.

e  Flexibility. The mediation process should be flexible and adapted to the specific needs and
objectives of the parties to the conflict.

e  Fairness. The solution reached in the mediation process must be fair and in the interests of
all parties to the conflict.

It is important to note that the principles of mediation in international economic relations may vary
from case to case and require adaptation to specific circumstances. An understanding of the basic
principles of mediation assists the parties to the conflict in using this tool to reach mutually acceptable
solutions that can be beneficial to all parties.
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In international economic relations, mediation is an important tool for resolving conflicts that
may arise from various economic disputes.

There are several approaches to mediation in international economic relations, which may vary
depending on the specific situation and require adaptation:

1. A transformative approach. A transformative approach to mediation involves changing the
relationship between the parties to the conflict. The mediator encourages both parties to change
their approach to the problem and to improve the relationship, which can lead to a resolution
of the conflict.

2. The economic approach. The economic approach to mediation is to find a compromise solution
that satisfies both parties and saves resources. The mediator can propose various options to find
a solution that is in the best economic interest of both parties.

3. The legal approach. The legal approach to mediation is based on legal principles and norms.
The mediator can use his or her knowledge and experience of the law to help the parties reach
a mutually acceptable solution that complies with international norms and rules.

4. The cultural approach. The cultural approach to mediation takes into account the cultural
differences between the parties to the conflict and their relationships. The mediator can help
the parties to understand and accept cultural differences, which may be important factors in the
conflict, and use this information to reach a mutually acceptable solution.

5. The resource approach. The resource approach to mediation is the use of resources that may be
available to the parties to resolve the conflict. The mediator can help the parties to find
additional resources that can be used to resolve the conflict, such as experts or financial
instruments.

Mediation is an effective tool for resolving international economic conflicts, and there have been
numerous examples of successful mediation in history.

One of the most famous cases of successful mediation in international economic relations is
the settlement of the trade conflict between the US and China in 2020. This conflict involved high
tariffs on goods and services between the US and China, with serious economic consequences for both
sides. The mediation resulted in an agreement whereby the US agreed not to impose new tariffs and
China pledged to increase its purchases of US goods and services by $200 billion.

Another example of successful mediation is the settlement of a dispute between Russia and the
European Union over gas supplies in 2009. The conflict was over the level of gas prices and transit
fees, and led to serious economic consequences for both sides. Mediation by the European Commission
allowed the parties to reach a mutually acceptable solution, which resolved the disputes and allowed
gas supplies to continue.

There was also a successful mediation between India and Pakistan in 2018, when a dispute over
a road through Kashmir was resolved. As a result of the mediation, the parties reached an agreement
under which India left the road open and Pakistan returned two Indian soldiers who had been detained
as a result of the conflict.

These examples show that mediation is an important tool for resolving international economic
conflicts and can be successfully applied to reach mutually acceptable solutions that can be beneficial
to all

An analysis of successful mediation cases in international economic conflicts highlights several
key factors that contribute to a successful mediation process.

Professional experience of mediators. Successful mediation cases involve mediators with high
qualifications and international experience. Such mediators have a good knowledge of the legal,
economic and cultural differences between the conflicting parties, which enables them to conduct
mediation efficiently.

The independence and impartiality of the mediators. Successful mediation cases are
characterised by the fact that the mediators are not stakeholders in the conflict and do not have a bias
towards the parties. This allows the mediators to be more objective and to resolve the conflict
effectively.
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A flexible approach to mediation. Successful mediation involves a flexible approach to the
mediation process, which allows the mediators to find solutions that are in the interests of both parties.
This may include changing the mediation procedure, finding additional resources and using different
approaches to mediation depending on the situation.

Cooperation of the parties. Successful mediation involves the cooperation of both parties to the
conflict. The parties must be willing to engage in dialogue and respect each other's position. It is
important that the parties understand that mediation is a process of compromise and that the mediators
are working towards a solution that is beneficial to all.

Effective communication. Successful mediation involves effective communication between the
parties and the mediators. Mediators should be able to communicate effectively with both parties and
help them understand each other's position. It is important that mediators use the right methods of
communication,

Examples of successful mediation in the resolution of international economic conflicts:

v Settlement of the US-China trade dispute in 2020. Mediators helped the parties reach an
agreement under which the U.S. agreed not to impose new tariffs and China pledged to increase
its purchases of U.S. goods and services by $200 billion.

v Settlement of a dispute between Russia and the European Union over gas supplies in 2009.
Mediation by the European Commission allowed the parties to reach a mutually acceptable
solution that resolved the disputes and allowed gas supplies to continue.

v Settlement of a dispute between Brazil and South Korea over support for a shipbuilding
company in 2015. Mediators helped the parties reach an agreement to support the company that
was beneficial to both sides.

v Settlement of the dispute between Iran and the international community over its nuclear
programme in 2015. The mediation allowed the parties to reach an agreement that curtailed
Iran's nuclear programme and lifted international sanctions on the country.

v Settlement of a dispute between Colombia and Peru over trade relations in 2013. Mediation
allowed the parties to reach an agreement that resolved disputes and reduced tariffs on imports
of goods and services.

v' These examples show that mediation can be an effective tool in resolving international
economic conflicts and can help parties reach mutually acceptable solutions that are beneficial
to all.

2. Problems and limitations of mediation in international economic conflicts

One of the limitations of mediation in the resolution of international economic conflicts is its voluntary
nature. Unlike a legal procedure, mediation is not compulsory and the parties are free to opt out. This
can lead to one or both parties not being interested in finding a compromise and preferring to continue
the conflict.

Another limitation is that mediation cannot always be applied in cases where one of the parties
does not want to engage in it or where the conflict is highly emotional or complex. In such cases, a
more robust approach, such as court proceedings, may be necessary.

In addition, mediation may become ineffective if the mediator is not sufficiently qualified or if
the parties are unable to reach a mutually acceptable solution. In such cases, mediation may lead to
additional costs in time and resources.
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It should also be noted that mediation is not an appropriate tool in cases where the conflict is
of global scale or where it involves national security. In such cases, the involvement of governments
and international organisations may be necessary.

In general, mediation has its limitations in resolving international economic conflicts, but when
approached properly, it can be an effective tool in reaching peaceful and mutually beneficial solutions.

One of the main problems associated with mediation in international economic conflicts is the
difficulty of finding a common denominator between the conflicting parties. Cultural, linguistic and
historical differences can create obstacles in the mediation process and make it difficult to reach an
agreement. For example, in a conflict between Western companies and Asian companies, differences
in corporate cultures and approaches to business can be problematic.

Another problem is the heterogeneity of the parties involved in the conflict. For example, in
the case of a conflict between an international company and a local business, mediation can be difficult
because of the different size and capacity of the companies.

In addition, in the case of international economic conflicts, evidence and factual data can be a
problem. Mediators may find it difficult to identify the source of the conflict, which may make it
difficult to reach an agreement.

Another problem can be a lack of trust between the parties. Where one or both parties do not
trust each other, mediation can be futile because the parties will not be willing to compromise.

It is also worth noting that mediation is not always available to the parties to a conflict. For
example, mediation may not be available if one of the parties is not interested in it or if the conflict is
too complex.

In general, mediation has its own problems with its application in international economic
conflicts, but when approached properly, it can be an effective tool in resolving conflicts and reaching
peaceful solutions.

The mediation process in international economic conflicts can be complicated by various factors,
including

» Differences in culture and tradition: Cultural differences between conflict parties can create
linguistic and cultural barriers, which can make the mediation process more difficult.

» Differences in legal systems: Different legal systems can lead to different interpretations of
laws and agreements, which can lead to disagreements between parties to a conflict.

» Imbalance of power and resources: If one side has more power and resources than the other,
this can create unequal conditions for mediation and conflict resolution.

» Lack of preparedness of the parties: If the parties are unaware of and unprepared for the
mediation process, this can hinder the mediation process.

» Inadequate mediator skills: An incompetent or inexperienced mediator can lead to an
unsuccessful resolution of the conflict and damage the trust between the parties.

» The complexity of the conflict: If the conflict is too complex or emotionally charged, mediation
may be useless or even make the situation worse.

» Inapplicability of mediation: Mediation may be inapplicable in some cases, for example when

conflicts are related to national security or when the parties have no interest in resolving the
conflict.
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Overall, the factors that complicate the mediation process in international economic conflicts
can be different and can affect the success of the mediation process. Therefore, it is important to take
these factors into account and choose the most effective approach to conflict resolution.

3. The role of mediation in international economic policy

International organisations such as the World Trade Organisation (WTO) consider mediation an
important tool for resolving international economic conflicts. WTO encourages its members to use
mediation to resolve trade disputes and provides procedures and rules for mediation.

The WTO strategy in applying mediation includes the following steps

Provision of information: WTO informs its members about the procedures and rules of
mediation, as well as its advantages and disadvantages.

Mediation support: the WTO provides its assistance for mediation, for example by providing
experienced mediators and helping the parties to find common ground.

Promotion of mediation: WTO actively promotes mediation as an effective tool for conflict
resolution and encourages its members to use it instead of more expensive and time-
consuming ways of resolving disputes, such as litigation.

Training: WTO runs training courses for mediators and conflict resolution specialists to
enhance their skills and improve the quality of mediation processes.

Cooperation with other organisations: The WTO cooperates with other international
organisations such as the International Chamber of Commerce (ICC) to develop
common procedures and rules for mediation in international economic conflicts.

Thus, the WTO and other international organisations actively support the use of mediation in the
resolution of international economic conflicts, as it allows parties to resolve disputes quickly and
efficiently, maintain trust and cooperation, and save time and money.

State and non-state actors* play an important role in the use of mediation in international
economic relations.

State actors, such as governments, are able to make decisions on behalf of their countries and
use mediation as a tool to resolve international economic conflicts. They can also use mediation to
reach agreements on trade arrangements, joint ventures and other forms of economic cooperation
between countries. State actors can also cooperate with non-state actors, such as business associations
and NGOs, to improve the quality of mediation processes and ensure the effective use of mediation in
international economic relations.

Note.

*Non-state actors are organisations and individuals who are not members of government or
state institutions, but who influence processes in society and international relations. Non-state actors
include, for example, non-governmental organisations (NGOs), trade unions, business and media
representatives, experts, etc. They can play an important role in conflict resolution and problem solving
within their areas of expertise. Non-state actors can also contribute to shaping public policy and exerting
pressure on governments for specific groups or to achieve specific goals.

Non-state actors, in turn, can also play an important role in the use of mediation in international
economic relations. Business associations and NGOs can use mediation to resolve conflicts between
companies as well as to facilitate joint ventures and other forms of economic cooperation between
countries. They can also work with government actors to promote the use of mediation in international
economic relations and provide expertise and resources for mediation processes.

In this way, state and non-state actors have the opportunity to share mediation in international
economic relations in order to achieve common goals and interests and to preserve stability and
sustainable economic development.
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Conclusion

The use of mediation in international economic relations has a number of advantages, such as
the possibility to resolve conflicts effectively, reducing the cost and time of dispute resolution, as well
as preserving business relations and improving trust between the parties. However, there are also
limitations to mediation, such as the presence of strong parties to the conflict, political and cultural
differences between the parties, etc.

It is important that the use of mediation in international economic relations is supported by
governmental and non-governmental actors, as well as international organisations such as the WTO.
This will help to create an enabling environment for mediation processes, improve the quality of
mediation and speed up conflict resolution.

The mediation process in international economic relations should be based on the principles of
neutrality, voluntariness, confidentiality and equality of the parties. In addition, mediators should have
not only professional skills, but also knowledge of international law and economic relations.

Successful examples of mediation in the resolution of international economic conflicts show
that mediation can be an effective tool for reaching agreements between parties. Furthermore, state
and non-state actors can jointly use mediation in international economic relations to achieve common
goals and interests, to preserve stability and sustainable economic development.

Overall, the use of mediation in international economic relations can help to achieve the
peaceful settlement of disputes, reduce risks to business and strengthen cooperation between countries.
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